How to price your artwork: 
This document provides some tips on how to price your artwork, and information on how the sales process works, including how much commission HOME will take.
If you have access requirements, please contact manchesteropen@homemcr.org or 0161 200 1500 to discuss.

Tips on pricing your artwork
· First things first.. only put your artwork on sale if you want it to sell it! If not, select ‘not for sale’.
· Have you sold work before? If so, your work will already have a market value.
· Don’t overprice your work. If you require £10,000, it is unlikely to sell in this context.
· If this is the first time you are selling your work, it is important to consider the time taken to create your work, the price of the materials used and if relevant, the cost of any framing.
· Ask yourself what you would be happy to pay for a similar work if you were buying it for yourself.
· While there will certainly be collectors visiting the exhibition, the vast majority will be those who will see a work they wish to live with, in a home environment, so their budget is likely to reflect this (in the region of £50 – £300).
· Previous Manchester Open exhibitions saw huge demand from the public for the purchase of work, raising in excess of £20,000 per exhibition. However, the vast majority of these – over 90% – were for work below £300.

Selling your work through HOME
· HOME will facilitate sales of artwork during the Manchester Open.
· Artworks will need to be paid for in full. There are no finance options available. 
· When someone wishes to purchase a work, they will need to enquire at box office providing the artwork number from the Manchester Open Guide. 
· Our box office staff will take a payment in full and cross the work off a sales-list. A red dot (sticker) will be placed by the work in the gallery to indicate the work has sold.
· We cannot manage the sale of multiple editions.
· Artworks will be available for collection when the exhibition closes. HOME do not offer a delivery service and the work will need to be collected in person. 
· HOME retains 30% (+VAT) commission to cover administrative costs. Please bear in mind the price you provide on your application is inclusive of the commission. E.g. something that is priced £150 in total, breaks down as follows: 30% commission (£45) + VAT 20% (£9) = £54. So, the Artist will be paid £96. This results in the artist receiving 64% of the total price. The VAT is only applicable to the commission. 
· Should the receipt of funds be problematic for any reason, or you do not have a bank account, we will assist where possible with alternative means of reimbursement.
For further information, please email manchesteropen@homemcr.org with your query and a member of the team will get back to you when available. Please be patient, as we are a small team.
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